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Financial HigHligHts
For The Year Ended August 31,  2013  2012  2011  2010  2009 

Performance (in millions)
Revenues  $ 2,622  $ 3,341  $ 3,459  $ 2,301  $ 1,787 
Adjusted operating income (loss)(1)   14   59   186   126   (51)
Adjusted net income (loss) attributable to SSI(1)   (2)   31   118   67   (32)
Operating cash flow   39   245   140   89   288 
Acquisitions, capital expenditures and share repurchases(2)   140   118   409   122   182 

Balance Sheet Data (in millions)
Cash and cash equivalents   13   90   49   30   41 
Total assets   1,406   1,764   1,890   1,343   1,268 
Total debt(3)   382   335   404   100   112 
Total equity   781   1,086   1,101   980   923 

Common Stock Data
Adjusted net income (loss) per share attributable to SSI
 Diluted(1)  $ (0.07)  $ 1.12  $ 4.24  $ 2.86  $ (0.99)
Dividends declared per common share  $ 0.750  $ 0.410  $ 0.068  $ 0.068  $ 0.068 
Weighted average common shares (in millions)
 Diluted   26.7   27.6   28.0   28.1   28.2 

Other Year-End Data
 MRB facilities   60   58   56   43   44
 APB stores   61   51   50   45   39
 SMB facilities   2   2   2   2   2
 Total employees   3,643   3,626   4,090   3,237   3,323 

(1)  See reconciliation of non-GAAP financial measures to reported GAAP amounts, adjusted for goodwill impairment charge, other asset impairment charges, restructuring and deferred tax valuation 
allowance, for fiscal 2012 and 2013 on page 27. 

(2)  Amount represents the sum of the applicable line items within the Company’s Consolidated Statements of Cash Flows on Form 10-K. This figure for fiscal 2013 includes the purchase of a  
noncontrolling interest. 

(3) Amount represents the sum of short-term borrowings and long-term debt within the Company’s Consolidated Balance Sheets on Form 10-K. 



Schnitzer has been a sustainable solution for the global 
industrial landscape for more than a century. As one of the 
largest metals recyclers in North America, we generate value 
through recycling. Recycled metallic commodities range from 
iron and steel to aluminum, copper, stainless steel, lead and 
zinc. Properly handled, scrap metal is a continuous and valuable 
resource that can be re-melted and reshaped into new products 
countless times. Through our Metals Recycling Business, we 
collect and recycle autobodies, rail cars, home appliances, 
industrial machinery, manufacturing scrap, and construction 
and demolition scrap. Our Auto Parts Business buys end-of-
life vehicles and sells parts to retail and wholesale customers 

before supplying the autobodies to our Metals Recycling 
Business and other recyclers. With 123 operating facilities 
in total, Schnitzer is well positioned to efficiently collect and 
process scrap metal throughout North America, and our seven 
deep water ports enable us to export raw materials to steel 
mills around the world. In addition, our Steel Manufacturing 
Business utilizes nearly 100% scrap metal sourced from our 
Metals Recycling Business to produce high-quality reinforcing 
steel and wire rod which supports new construction. Recycled 
metals provide significant economic and environmental 
benefits, and at Schnitzer that includes jobs and growth for  
our communities while creating sustainable products.
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Fiscal 2013 was another challenging year for the global metals recycling industry. Export demand 
softened, resulting in a significant drop in ferrous and nonferrous export volumes and in prices. The 
lower price environment, together with still weak US GDP numbers, continued to adversely impact 
the supply of raw materials in the domestic market. This affected performance in both our Metals 
Recycling and Auto Parts Businesses. However, our Steel Manufacturing Business delivered its best 
financial and operating results since 2008. 

In fiscal 2013, lower export selling prices and reduced sales volumes, combined with the constrained 
supply of raw materials in our domestic markets, contributed to lower operating margins. We reported 
full-year revenues of $2.6 billion, a decrease of 22% from the prior year, and adjusted net loss per 
diluted share of $(0.07). As a result of persistent market weakness in our Metals Recycling Business, 
our reported earnings were further negatively impacted in the fourth quarter by a non-cash goodwill 
impairment charge and other items. 

Amid these challenging conditions, however, we generated positive operating cash flow of $39 million  
and maintained a healthy balance sheet while continuing to return capital to our shareholders 
through our quarterly dividend. Our capital expenditures of $90 million in fiscal 2013 included the 
completion of our new shredder facility in Western Canada and the upgrade of our nonferrous 
extraction and separation technology associated with our shredder in Puerto Rico. We also invested 
more than $50 million in a combination of 11 new Auto Parts locations and the buyout of the 
noncontrolling interest in a Canadian subsidiary. With the completion of these strategic investments, 
we anticipate a substantial reduction of our capital expenditures in fiscal 2014. I am very gratified 
that, notwithstanding the strong macroeconomic headwinds facing the Company in fiscal 2013, our 
team continued to serve our customers and our communities with unwavering dedication. It is this 
commitment to excellence that was reflected in our selection as “Scrap Company of the Year” by 
American Metal Market (AMM). 

DEAR SHAREHOLDERS

2013 Annual Report2



Cost reductions and production efficiencies strengthen operations through the cycle

At the start of our 2013 fiscal year, we announced a restructuring plan which targeted $25 million of 
savings in annual operating costs. We achieved this goal ahead of schedule and we are undertaking an 
additional cost reduction and a productivity improvement program which should deliver an additional 
$30 million of annual savings—70% of which we should recognize in fiscal 2014 and the remainder in 
fiscal 2015.

In fiscal 2014, each of our businesses is well positioned to take advantage of improved market conditions. 
And we have organic growth opportunities in each of our businesses that should deliver benefits 
in fiscal 2014 in addition to the savings from our $30 million cost reduction and productivity 
improvement program, assuming no further deterioration in the market. We are not just waiting for  
the markets to improve. We are continually focused on the levers that we can control—lowering our  
costs, operating efficiently, meeting our customers’ needs, generating synergies between our businesses 
and achieving the returns from our capital investments. 

Metals Recycling Business shipped 4.3 million ferrous tons and 520 million nonferrous pounds

In fiscal 2013, average ferrous export selling prices declined $58 per ton from the prior year and total 
US ferrous exports to the major importing countries, in particular, China, Turkey and South Korea, 
declined 20% on average as compared to the prior year. Our export sales were similarly impacted, but 
our total sales volumes declined only 16% as we sold a greater proportion of our ferrous volumes into 
the domestic market. Our nonferrous revenues as a proportion of total MRB revenues increased to  
23% in fiscal 2013 from 21% in fiscal 2012. 

A number of leading indicators for scrap generation are showing some signs of improvement as 
we come to the end of the first quarter of our fiscal 2014. Auto production and appliance sales are 
showing improved levels—both are important as they provide a significant source of feedstock to  

Tamara L. Lundgren
President and CEO
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the scrap industry. In addition, the Architectural Billings Index has been above 50 in 12 of the last  
13 months, which eventually should lead to improved levels of non-residential construction. Consumer 
confidence has also been increasing, with the exception of September which was, in all likelihood, 
affected by the then-impending government shutdown. 

These signs are encouraging and have the potential to offset margin compression in the future as 
they drive increased scrap generation. At the moment, the global steel market remains in surplus 
which weighs on finished product prices and, in turn, the prices for scrap inputs. To the extent that we 
begin to see sustainable increases in supply flows, the upward pressure on purchase prices that we 
have been experiencing may start to abate. In addition, completion of our major capital projects and 
our focus on productivity and efficiency through additional cost reduction initiatives provide further 
opportunities to improve our financial results. 

Auto Parts Business opened 11 new stores

During fiscal 2013, we expanded our Auto Parts retail network by 20%, adding 11 new sites, most of 
which are geographically proximate to our Metals Recycling facilities and are expected to provide 
more supply through our Metals Recycling operations. We intend to continue to grow our Auto Parts 
Business to fully optimize synergies with our Metals Recycling Business and to maximize supply to 
both operations. Our Auto Parts Business generated a 10% operating margin before the impact of 
start-up and integration costs associated with the 11 new stores added in fiscal 2013. Across all of our 
stores, we acquired 356 thousand cars, which represented a 5% increase versus fiscal 2012, and we 
received more than five million customer visits. 

Steel Manufacturing Business delivered best performance since fiscal 2008

In fiscal 2013, steadily improving private construction activity began to positively impact the West 
Coast market toward the latter half of the year. A combination of reducing costs and undertaking 
significant productivity improvements, together with a slowly improving market, enabled our Steel 
Manufacturing Business to deliver its best full-year performance since 2008. The productivity 
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improvements which led to economies of scale allowed our Steel Manufacturing Business to increase 
its annual sales volumes by 9% and its rolling mill utilization to 66%, without proportional increases 
in its cost base. These operating efficiencies were significant contributors to the Steel Manufacturing 
Business’ financial results, and we anticipate that fiscal 2014 will benefit from the full-year effects of 
initiatives implemented in fiscal 2013. 

Driving organic growth and productivity improvements 

There is no doubt that fiscal 2013 was one of the most challenging years in our Company’s history.  
Our focus was on completing our major capital projects, growing our Auto Parts platform and 
optimizing our businesses to adjust to the softening market conditions. 

In fiscal 2014, we are focused on driving organic growth through generating returns from our capital 
investments and acquisitions, and achieving full-year benefits from productivity improvements 
implemented in fiscal 2013. In addition, we expect to lower our annual operating costs through our 
$30 million cost reduction and productivity improvement program. We intend to continue to invest in 
our supply network by growing our Auto Parts Business, while maintaining a healthy balance sheet and 
returning capital to our shareholders. All three of our businesses are well positioned to benefit as the 
markets improve and, in the meantime, we are focused on delivering earnings improvements through 
the levers over which we have control. 

In closing, I would like to thank everyone on the Schnitzer team for their commitment and dedication to 
working safely and working together to serve our customers, our communities and our shareholders. 

Sincerely,

Tamara L. Lundgren
President and Chief Executive Officer

“In fiscal 2014, we are focused on 
driving organic growth through 
generating returns from our capital 
investments and acquisitions, and 
lowering our annual operating costs 
through our $30 million cost reduction 
and productivity improvement 
program, while maintaining a 
healthy balance sheet and returning 
capital to our shareholders.”  
— Tamara L. Lundgren,  

President and Chief Executive Officer

Dividends per Share

$0.07$0.07

$0.41

2010 2011 2012 2013
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John D. Carter 
Chairman of the Board, 
Schnitzer Steel Industries, Inc. 

Tamara L. Lundgren 
President and Chief Executive Officer

David J. Anderson 
Former Executive Director and  
Co-Vice Chairman, Sauer-Danfoss, Inc. 

William A. Furman 
President and Chief Executive Officer, 
The Greenbrier Companies

Wayland R. Hicks 
Former Vice Chairman, United Rentals, Inc.

David L. Jahnke 
Former KPMG Managing Partner

Judith A. Johansen 
Former President, Marylhurst University

William D. Larsson 
Former Senior Vice President and Chief Financial  
Officer, Precision Castparts Corp.

Kenneth M. Novack 
Former Chairman, Schnitzer Steel Industries, Inc.

Standing, left to right: Wayland R. Hicks, Kenneth M. Novack, John D. Carter, Judith A. Johansen, William A. Furman, David L. Jahnke. 
Seated, left to right: William D. Larsson, Tamara L. Lundgren, David J. Anderson.

Tamara L. Lundgren 
President and Chief Executive Officer

Richard D. Peach 
Senior Vice President and  
Chief Financial Officer

Michael R. Henderson 
Senior Vice President and  
President, Metals Recycling Business

Jeffrey Dyck 
Senior Vice President and  
President, Steel Manufacturing Business 

Thomas D. Klauer, Jr. 
Senior Vice President and  
President, Auto Parts Business

Belinda G. Hyde 
Senior Vice President and  
Chief Human Resources Officer

Richard C. Josephson 
Senior Vice President,  
General Counsel and Secretary

David J. Mendez 
Vice President, Corporate Controller,  
Principal Accounting Officer and Divisional CFO

EXECUTIVE OFFICERS

BOARD OF DIRECTORS (pictured at right)
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“Fiscal 2013 reflected the cyclical impact of softening global growth but, as 
the economic recovery progresses, demand for steel and other metals should 

accelerate and the economic and environmental benefits of recycled metals 
will continue to generate sustainable value.” —John D. Carter, Chairman of the Board
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FERROUS SHIPMENTS TO 

NORTH AMERICA: 25%

EAME: Europe, Africa, Middle East

DOMESTIC STRENGTH & GLOBAL REACH
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FERROUS SHIPMENTS TO 

EAME: 25% 

Steel Manufacturing Business
Metals Recycling Business

Corporate OfficesS

Auto Parts Business (Existing)
Auto Parts Business (New)

From recovering scrap metal to producing finished 
steel, Schnitzer’s integrated operations create value 
through recycling.

900 MILLION POUNDS  
of crushed vehicle bodies from APB

4.3 MILLION TONS  
of ferrous materials recycled

488,000 TONS  
of steel sold

520 MILLION POUNDS  
of nonferrous materials recycled

5 MILLION VISITORS  
to Pick-N-Pull stores

356,000 CARS  
recycled/processed

RECYCLED

PRODUCTION DATA

SOLD

RECOVERED

9.6 MILLION POUNDS  
of catalytic converters

1.2 MILLION GALLONS  
of gasoline and diesel fuels

800,000 GALLONS  
of motor oils

7.5 MILLION POUNDS 
of batteries

60,000 mercury-containing 
switches/assemblies

42,000 POUNDS  
of CFC refrigerants

838,000 tires and wheels
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Our Auto Parts Business (APB) is one of the largest networks 
of self-service auto parts stores and auto recycling facilities in 
North America, operating 61 self-service yards throughout the 
United States and Western Canada, including the opening of  
11 new stores in fiscal 2013.

Through our Pick-n-Pull franchise, we purchase end-of-life 
vehicles (ELVs) from private parties, tow companies, salvage 
auctions, city contracts and charitable organizations. Our  
self-service auto parts retail stores procure approximately  

AUTO PARTS 
BUSINESS
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350 thousand vehicles per year and receive over five million  
visits from our retail customers, including recreational 
mechanics, professional rebuilders, entrepreneurial business 
owners, volume resellers and collision repair shops.

At each of our facilities, valuable fluids and materials are 
recovered from the 350 thousand cars we purchase for re-use 
or recycling while waste and hazardous material are disposed 
of properly. 

After a rigorous environmental pre-production process, vehicles  
are set neatly and safely in our clean and well-organized 
yards totaling more than 400 acres of vehicles. To assist our 
customers in finding just the right part, we post our inventory 
and list more than 600 part prices online so customers can 
search for specific vehicle types or scan fresh inventory added 
to our yards prior to visiting. 

Once the most desirable auto parts and components have been 
pulled and purchased by our customers, vehicles are removed 
from the self-service yard and placed into final processing. 
Remaining valuable parts are sold to bulk buyers for recycling 
or remanufacturing. Finally, the remaining car bodies are 
crushed and shipped to scrap metal processors, including our 
Metals Recycling Business, for shredding and sale of ferrous 
and nonferrous scrap metal.

In fiscal 2013, APB recycled more than 900 million pounds of 
metal from crushed vehicle bodies, recovering more than  
9.6 million pounds of catalytic converters, 1.2 million gallons 
of gasoline and diesel fuels, 800 thousand gallons of motor oils, 
7.5 million pounds of batteries, 60 thousand mercury-containing 
switches/assemblies and 42 thousand pounds of CFC 
refrigerants, and sold nearly 838 thousand tires and wheels. 

Our national footprint and retail brand has a loyal following. 
With every fresh delivery of vehicles, we provide our customers 
considerable value for their money, and our communities 
benefit from the sustainable practices that are employed in 
every step of the process.
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Our Metals Recycling Business (MRB) is one of the largest 
recyclers of ferrous and nonferrous metal in North America. 
MRB operates 60 metal recycling facilities with seven deep 
water ports and nine shredder facilities. Many of MRB’s 
facilities are geographically proximate to APB’s stores, enabling 
us to enhance our supply chain and improve our operating 
efficiencies. In fiscal 2013, we shipped 4.3 million tons of 
ferrous metal and 520 million pounds of nonferrous metal and 
completed major capital projects in Canada and Puerto Rico.

METALS  
RECYCLING  
BUSINESS
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We collect, process, recycle and sell ferrous metals, including 
iron and steel, and nonferrous metals, including aluminum, brass, 
copper, lead, nickel and stainless steel. Scrap metal is purchased 
from auto recyclers, construction and demolition sites, industrial 
manufacturers and individuals. Purchased materials arrive at our 
facilities daily via ship, barge, rail, truck and car. 

Our production process includes a combination of shredding, 
shearing, torching and sorting to produce raw materials 
in different sizes, densities, alloys and grades to meet our 
customers’ specific needs. Our shredders shred autobodies 
into metal pieces the size of a coffee mug. Next, the shredded 
metal is carried via conveyor for magnetic sorting. Magnetic 
metal pieces, primarily ferrous metal, are separated from 
non-magnetic pieces, primarily nonferrous metal. Further down 
the conveyor line, processing, sorting and grading of nonferrous 
metals takes place through automated, mechanical and manual 
systems. Investments in research and development have 
provided technological advances in our operational processes 
that enable us to effectively extract and recover more metal 
every year, and send less material to landfills.

From our seven export facilities located on both the East and 
West Coasts of the US, approximately 80% of the material 
we process is exported to customers in Asia, Europe, the 
Middle East and North Africa. Additionally, all scrap for use in 

our steel mill’s electric arc furnace is sourced by our Metals 
Recycling Business.

Our focus on product quality, environmental compliance, and 
health and safety performance is paramount at all facilities. In 
fiscal 2013, we targeted and successfully obtained Recycling 
Industry Operating Standard (RIOS™) certification of our 
shredder facility in Everett, Massachusetts. Additionally, this 
year, for the second time, we received the Scrap Company of 
the Year award from American Metal Market, and we received 
three ISRI Fleet Safety Awards for our Northeast region’s 
transportation fleet. We are committed to operational 
excellence and providing our customers and communities  
with the highest customer service and quality.

13Schnitzer Steel Industries, Inc.



STEEL  
MANUFACTURING  

BUSINESS

Our Steel Manufacturing Business (SMB), Cascade Steel, 
operates an electric arc furnace (EAF) steel mill in McMinnville, 
Oregon that produces finished steel using recycled metal and 
other raw materials. SMB produces primarily long products, 
such as rebar, wire rod, merchant bar and other specialty 
products. Scrap steel is the primary feedstock used in EAFs 
which includes most newly established mills in the United 
States and many steel mills globally. SMB operates on an 
85-acre facility which has an annual operating capacity of up 
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to 800 thousand short tons and uses nearly 100% recycled 
scrap, sourced from MRB. SMB delivers long steel products, 
by truck and rail, to non-residential construction and industrial 
customers in Canada and the Western United States.

At SMB, the steel manufacturing process begins with the 
purchase of ferrous scrap metal, arriving by rail or truck. Scrap 
metal is handled by large overhead cranes, loaded into charge 
buckets, and brought into the melt shop to start a two-stage 
melting process. First, scrap metal is unloaded from the charge 
buckets into the EAF, where electric power heats scrap to 
approximately 3,000° Fahrenheit, in order to melt the metal 
into liquid form. The molten steel is transferred to the ladle 
refining furnace where it is tested, with adjustments made to 
composition and temperature, to produce the desired grade of 
steel. The refined molten steel is transferred to our five-strand 
continuous billet caster where it is poured into molds, cooled 
and cut to desired billet lengths. The completed billets are 
primarily used as feedstock for our rolling mill which produces 
rebar, wire rod and other specialty products, or are sold on the 
world market.

The hot rolling process begins by reheating the previously 
created billets in our reheat furnace until they turn into an 
easily “malleable” state. The reheated billets then move to 
the rolling mill where a series of “stands” containing sets of 
rolls then compress and lengthen the billets, finishing them 
into desired shapes, like reinforcing bar (rebar) or wire rod. 
Formed products are transferred to cooling beds where they are 
allowed to cool before final cutting and bundling into straight 
and coiled products. Due to the flexibility of our mill, we are able 
to produce specialized alloys, such as high-strength corrosive 
resistant MMFX rebar and nuclear-grade products, and increase 
production of a particular product when demand accelerates.

In fiscal 2013, stronger domestic demand for finished steel, 
coupled with the benefits of productivity improvements, 
enabled SMB to increase its capacity utilization to 66%, 
equating to finished goods sales volumes of 488 thousand 
short tons and nearly a 10% increase in sales volumes over 
the previous year, and deliver its best full-year financial 
performance since 2008.

In fiscal 2013, stronger domestic demand for finished steel, coupled with the benefits of productivity improvements, enabled 
SMB to increase its capacity utilization to 66% and deliver its best full-year performance since 2008.
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ENVIRONMENTAL 
STEWARDSHIP

Each year Schnitzer invests significant capital in environmentally  
focused projects to ensure the environmental integrity of our 
operations. In fiscal 2013, we completed two significant facility 
upgrades which provide for innovative stormwater runoff 
systems which minimize the impact of our operations on the 
environment. In Johnston, Rhode Island, where Schnitzer has 
been a proud member of the industrial community since 2005, 
Schnitzer completed a significant redesign of the facility’s 
environmental infrastructure by commissioning a state-of-
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the-art stormwater collection and treatment system. Prior to  
July 2012, the facility’s stormwater runoff was collected and  
treated through solids separation and passive oil water 
separators before discharging offsite.

To improve the quality of stormwater discharging from the 
facility, we made significant environmental capital investments 
to upgrade the existing stormwater system. A 350,000-gallon  
above-ground stormwater storage tank was installed, along 
with four bio-retention swales, and a multi-stage pump station 
with four submersible pumps. The new storage tank collects 
stormwater runoff from the facility and provides an aeration 
system which helps reduce oxygen demand and prevent solids 
from accumulating in the tank bottom. Oil-water separators 
remove oil and solids from stormwater before the pumping 
station transfers stormwater at a peak flow rate of 6,000 
gallons per minute, equal to a rainfall rate of approximately 
one inch per hour, into a newly constructed storage tank 
and bio-retention swales. The bio-retention swales are 
elongated concrete-walled channels which operate by gravity 
flow to filter pre-treated stormwater before conveyance to 
surface water discharge points. To the untrained eye, these 
swales are difficult to notice as they are integrated into the 
native vegetation, yet remain easily accessible for frequent 
monitoring, maintenance and emergency overflow access.

In Rancho Cordova, California, Schnitzer’s Pick-n-Pull store has 
been serving the local communities of Sacramento for a quarter 
of a century. Our store has been a long-standing flagship for 
quality, environmental, health and safety performance. The 
store serves as a core training facility for our new hires, and 
often serves to pilot new environmental best-management 
practices and develop health and safety training programs.

In fiscal 2013, the Pick-n-Pull Rancho Cordova store undertook 
considerable upgrades to existing stormwater infrastructure, 
as well as the installation of a new treatment system, in order 
to improve the quality of stormwater runoff by installing a 
550-foot long bio-retention swale to increase the site’s total 
retention capacity, and redesigning one primary discharge point 
with a new water filtration system to improve filtration of solids.

In building modern, high-capacity stormwater treatment 
systems, Schnitzer minimizes the impact of its facilities on the  
environment. Stormwater infrastructure upgrades result in  
cleaner water discharge. When we think about our commitment 
to the communities we operate in, environmental issues 
represent a core tenet in how we measure success. These 
investments signify our commitment to operating with 
environmentally sensitive practices and support the longevity 
of our overall operations.
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At Schnitzer, our global leadership in the recycling industry is 
powered by safety. We recognize that the safety and well-being 
of our employees, visitors and customers are the Company’s 
most important mission. Our safety policies and programs are  
based on leading industry practices and developed in partnership  
with the unique expertise of our employees. Starting each 
day at Schnitzer means starting safely. From the moment 
an employee or customer enters one of our yards, safety 
awareness, procedures and protective wear are prominent. 

POWERED  
BY SAFETY
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It’s not just a safety sign, it’s our culture. Like most industry 
leaders, we record our safety successes and scrutinize 
opportunities for improvement. In doing so, we have found 
that most incidents in our operations are a result of commonly 
recurring issues. That is why we developed our Critical 6 program  
which focuses on safety practices in confined spaces, driver’s 
safety, fall protection, lockout and control of hazardous energy, 
use of mobile equipment and the importance of personal 
protective equipment. As a result of our campaign, in fiscal 
2013, nearly 80% of our sites operated without a lost time 
injury, and nearly 50% operated OSHA injury-free and without 
a recordable incident.

We continue to develop safety and operational performance 
metrics by pursuing industry standard certifications in quality, 
environmental, and health and safety. In our Metals Recycling 
Business, we initiated our voluntary participation in the 
RIOS™ program at our Everett, Massachusetts facility. Our 
recent certification ensures that our facility is operating at 
the highest possible standards for quality, environmental, 
health and safety (QEHS). In addition, our participation in the 
Occupational Health and Safety Assessment Series (OHSAS) 
18001 standardized health and safety management system 
strengthens Schnitzer’s commitment to safety. By investing in 
RIOS™ and OHSAS 18001 certification, we are benefiting our 
people, our customers and our productivity.
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SUPPORTING OUR 
COMMUNITIES

Every year thousands of tons of commercial fishing equipment 
are abandoned, lost or otherwise discarded in marine 
environments. A 2009 study, published jointly by the United 
Nation’s Environment Programme (UNEP) and Food and 
Agriculture Organization (UN FAO), estimated that lost fishing 
gear represents approximately 10% of an estimated 640,000 
tons per year of all marine litter. Not deliberately discarded, 
but lost in storms, strong currents or from gear conflicts at 
sea, the unrecovered fishing gear negatively impacts oceanic 
environments, threatens living marine species and natural 20 2013 Annual Report



resources, degrades coastal shorelines, and creates navigation 
hazards that only exacerbate marine littering problems, damaging 
boats and causing accidents at sea. 

Since 2008, Schnitzer has been a major partner in Fishing for 
Energy, alongside Covanta Energy Corporation, the National 
Fish and Wildlife Foundation (NFWF), and the National 
Ocean and Atmospheric Administration (NOAA), to provide a 
cost-free and sustainable solution for the commercial fishing 
industry to responsibly retire and recycle old equipment, as 
well as recover equipment lost at sea. The Fishing for Energy 
program promotes voluntary recycling of unusable equipment 
through four focus areas: prevention, direct removal, education 
and regulation. Schnitzer plays multiple roles in support of 
the prevention stage. First, we provide free collection bins 
for commercial fishermen to unload gear. Next, we transport 
the gear to our metals recycling facilities for processing or 
directly to a nearby Energy-from-Waste (EfW) facility. During 
processing, the gear is handled to remove metals for recycling. 
Ropes and nets are cut or sheared into smaller pieces. Finally, 
at EfW facilities, the leftover gear is used as feedstock to 
generate renewable energy, feeding community electricity 
power grids.

In nine states, at 41 strategic port locations along the US’s 
Northwestern and Northeastern Coasts, the program collects 

12 to 15 tons of gear per site each year. To date, the program 
has recovered, collected and recycled more than two million 
pounds of derelict gear, and generated more than 450 megawatt 
hours of clean energy—enough to power 45 average US 
households for an entire year. Our participation includes our 
metals recycling facilities in Maine, Oregon, Rhode Island, 
Massachusetts, California and Hawaii, and transportation 
fleets in California, Oregon and throughout the Northeastern 
US. In 2014, Schnitzer will continue to provide technical 
expertise, recycling resources, logistics and overall support to 
Fishing for Energy, with a goal to grow the program in California 
and Oregon, and expand the program into Washington, Alaska 
and into the Gulf.
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2012
Fleet Safety

1st Place
Best Fleet Award

Metals Recycling Inc.-Schnitzer Northeast

Voice of the Recycling Industry
ISRI

Schnitzer Metals Recycling Receives  
Three Fleet Safety Awards

The Institute of Scrap Recycling Industries  
(ISRI) awarded three of its first-ever 
Fleet Safety Awards to Schnitzer Metals 
Recycling – Northeast Region. Best 
Fleet Awards recognize outstanding 
commitment to the safety of employees 
and the general public through 
progressive and effective fleet safety. 
Award criteria are determined by 
the lowest vehicle accident rate and 
severity, defined by actual miles driven.

Pick-n-Pull Funds 446,808 Meals

Our national campaign Racing To Stop 
Hunger is an important part of the 
culture at each of APB’s 61 Pick-n-Pull 
retail stores. Every year, the stores gather 
donations to support local food banks 
that serve their communities throughout 
the year. In fiscal 2013, the national 
campaign funded a total of 446,808 
meals. “It is a pleasure to see our team 
members come together and take pride 
in helping the community on not just a 
local level, but also nationally as part 
of the entire Pick-n-Pull team.” Patrik 
Hultin, Store Manager, Moss Landing.

Cascade Steel Recognized as  
Patriotic Employer

Employees are our best assets and SMB 
takes pride in its team, providing training, 
education and personal development 
to create sustainable career paths. In 
2013, Cascade was especially pleased 
to be recognized by the Office of the 
Secretary of Defense for Employer 
Support of the Guard and Reserve. This 
award recognizes contributions to 
national security and protecting liberty 
and freedom by supporting employee 
participation in America’s National 
Guard and Reserve Force.

OUTSTANDING ACCOMPLISHMENTS

2013 Annual Report22



(unaudited)

 1Q13  2Q13  3Q13  4Q13

 FISCAL 
 YEAR  
 2013  1Q12  2Q12  3Q12  4Q12

 FISCAL 
 YEAR  
 2012

METALS RECYCLING BUSINESS
Ferrous Selling Prices ($/LT)(1)

Domestic  $ 354  $ 363  $ 367  $ 346 $ 358  $ 420  $ 424 $  414  $ 357  $ 406 
Export   360    374    367    332    359    436   420   427   384   417 
Average  $ 358  $ 372  $ 367  $ 336  $ 358  $ 432  $ 421  $ 424  $ 378  $ 415
Ferrous Sales Volume (LT)
Domestic   279,450   260,509   314,240   288,112   1,142,311   319,450   297,142   308,521   261,748   1,186,861
Export   675,212   842,509   849,991   799,644   3,167,356   912,939   1,055,237   1,044,063   915,927   3,928,166
Total volumes   954,662   1,103,018   1,164,231   1,087,756   4,309,667   1,232,389   1,352,379   1,352,584   1,177,675   5,115,027
Nonferrous Average Price ($/LB)(1)  $ 0.95  $ 0.97  $ 0.94  $ 0.89  $ 0.93  $ 1.00  $ 0.91  $ 0.97  $ 0.90  $ 0.94
Nonferrous Sales Volume  
 (LB, in 000s)   118,931   125,500   135,256   140,755   520,442   137,243   168,545   154,071   168,794   628,652
STEEL MANUFACTURING BUSINESS
Sales Prices ($/ST)
Average(2)  $ 680  $ 690  $ 687  $ 667  $ 680  $ 722  $ 725  $ 734  $ 685  $ 715 
Sales Volume (ST)
Rebar   78,159   58,132   71,561   83,911   291,763   62,487   51,141   55,378   74,797   243,803
Coiled products   45,533   32,130   46,088   46,334   170,085   39,120   55,785   42,753   45,103   182,761
Merchant bar and other   5,926   5,355   7,358   7,298   25,937   5,030   5,097   4,812   5,837   20,776
Total   129,618   95,617   125,007   137,543   487,785   106,637   112,023   102,943   125,737   447,340
AUTO PARTS BUSINESS
Car purchase volumes (in 000s)    79    88    95    94    356   85   84   89   81   339
Number of self-service locations  
 at end of quarter   51   59   61   61   61   50   51   51   51   51

SELECTED QUARTERLY OPERATING STATISTICS

(1) Price information is shown after a reduction for the cost of freight incurred to deliver the product and charged to the customer.  
(2) Excludes billet sales.
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CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(in thousands, except per share amounts, unaudited)

 2013  2012  2011

Revenues   $ 2,621,911   $ 3,340,938   $ 3,459,194 

Cost of goods sold    2,415,391    3,079,716    3,072,165 

Selling, general and administrative   193,533   205,178    205,687 

Income from joint ventures    (1,183)    (2,636)    (4,622) 

Goodwill impairment charge    321,000    —    —

Other asset impairment charges    13,053    —    —

Restructuring charges    7,906     5,012    — 

Operating income (loss)    (327,789)   53,668    185,964 

Interest expense    (9,743)    (11,880)    (8,436) 

Other income, net    83     1,168    3,277 

Income (loss) from continuing operations before income taxes    (337,449)   42,956    180,805 
Income tax benefit (expense)    57,426    (14,039)    (57,168) 

Income (loss) from continuing operations   (280,023)   28,917    123,637 
Loss from discontinued operations, net of tax    —    —    (101) 

Net income (loss)    (280,023)    28,917    123,536 
Net income attributable to noncontrolling interests    (1,419)    (1,513)    (5,181) 

Net income (loss) attributable to SSI   $ (281,442)   $ 27,404   $ 118,355 

Diluted:
Income (loss) per share from continuing operations attributable to SSI   $ (10.56)   $ 0.99   $ 4.24 

Loss per share from discontinued operations attributable to SSI   —   —    (0.01) 

Net income (loss) per share attributable to SSI   $ (10.56)   $ 0.99   $ 4.23 

Weighted Average Number of Common Shares:
Diluted    26,656     27,553    27,959 
Dividends declared per common share   $ 0.750   $ 0.410   $ 0.068 
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CONDENSED CONSOLIDATED BALANCE SHEETS
(in thousands, unaudited)

 August 31, 2013  August 31, 2012  August 31, 2011 

ASSETS
Current Assets:
Cash and cash equivalents  $ 13,481  $ 89,863  $ 49,462

Accounts receivable, net    188,270   137,313   229,975

Inventories, net    236,049    246,992   335,120 

Other current assets    29,430    42,651   39,442

Total current assets    467,230   516,819    653,999

Property, plant and equipment, net    564,426   564,185    555,284

Goodwill and other assets    373,856   682,569    680,886

Total assets  $ 1,405,512  $ 1,763,573  $ 1,890,169

LIABILITIES AND EQUITY
Current Liabilities:
Short-term borrowings  $  9,174  $ 683  $ 643

Other current liabilities    156,960   178,159    232,670

Total current liabilities    166,134   178,842    233,313

Long-term debt, net of current maturities    372,663   334,629    403,287

Other long-term liabilities    85,516   142,158    133,280

Total liabilities    624,313   655,629   769,880

Redeemable noncontrolling interest   —   22,248    19,053 
Equity:
Total Schnitzer Steel Industries, Inc. ("SSI") Shareholders' equity    776,558   1,080,583   1,094,712

Noncontrolling interests    4,641   5,113    6,524

Total equity    781,199   1,085,696    1,101,236
Total liabilities and equity  $ 1,405,512  $ 1,763,573  $ 1,890,169
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(in thousands, unaudited)

 2013  2012  2011

Cash Flows From Operating Activities:
Net income (loss)  $ (280,023)  $ 28,917   $ 123,536 
Adjustments to Reconcile Net Income (Loss) to Cash Provided by Operating Activities:
Goodwill impairment charge    321,000   —   —
Other asset impairment charges    13,053   —   —
Depreciation and amortization   83,070   82,256    74,866 
Other items to reconcile net income (loss) to cash provided by operating activities   (46,855)   14,209   31,859 
Changes in assets and liabilities, net of acquisitions   (50,956)    119,408    (89,798) 
Net cash provided by operating activities   39,289   244,790    140,463 

Cash Flows From Investing Activities:
Capital expenditures   (90,381)    (78,560)   (104,964) 
Acquisitions, net of cash acquired   (25,366)    (6,567)   (293,880) 
Other    3,297    861     (1,057) 
Net cash used in investing activities(1)    (112,450)    (84,266)    (399,901) 

Cash Flows From Financing Activities:
Borrowings from line of credit and long-term debt    811,358     934,570   1,467,031 
Repayments of line of credit and long-term debt    (767,923)    (1,003,245)   (1,164,175) 
Repurchase of Class A common stock    —    (33,194)    (10,303) 
Purchase of noncontrolling interest(1)    (24,734)   —   —
Dividends paid    (20,010)    (11,455)    (1,885)
Other    (2,838)    (6,728)    (10,717) 
Net cash (used in) provided by financing activities(1)   (4,147)   (120,052)    279,951 

Effect of exchange rate changes on cash    926    (71)    (1,393) 
Net increase (decrease) in cash and cash equivalents    (76,382)   (40,401)   19,120
Cash and cash equivalents at beginning of year    89,863    49,462   30,342 
Cash and cash equivalents at end of year   $ 13,481   $ 89,863   $ 49,462 

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(1)  The cash outflow for the purchase of noncontrolling interest in fiscal 2013 has been reclassified from a use of cash in investing activities to a use of cash in financing activities to correct an immaterial classification error reflected in 
the Consolidated Statements of Cash Flows on Form 10-K.
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NON-GAAP FINANCIAL MEASURES
(in thousands unless otherwise noted, except per share data, unaudited)

 2013 2012

Operating income (loss)
As reported on Form 10-K  $  (327,789)  $ 53,668  

Goodwill impairment charge    321,000   — 

Other asset impairment charges    13,053   — 

Restructuring charges    7,906    5,012 

Adjusted, in thousands  $  14,170  $ 58,680 
Adjusted, in millions   $  14   $  59

Net income (loss) attributable to SSI
As reported on Form 10-K   $  (281,442)   $  27,404  

Goodwill impairment charge, net of tax    254,473   —

Other asset impairment charges, net of tax    8,819    — 

Restructuring charges, net of tax    5,311    3,222 

Valuation allowance on deferred tax assets    11,043     206  

Adjusted, in thousands  $ (1,796)  $ 30,832 
Adjusted, in millions   $ (2)   $  31 

Diluted earnings per share attributable to SSI
As reported on Form 10-K   $  (10.56)   $  0.99 

Goodwill impairment charge, net of tax, per share    9.55   —

Other asset impairment charges, net of tax, per share    0.33    — 

Restructuring charges, net of tax, per share    0.20    0.12 

Valuation allowance on deferred tax assets, per share    0.41    0.01  

Adjusted   $ (0.07)   $  1.12 

APB operating margin
APB operating margin, as reported     8%
Impact of excluding operating results of new stores opened in FY13    2 
Adjusted     10%  

27Schnitzer Steel Industries, Inc.



CORPORATE INFORMATION
ANNUAL MEETING

The Annual Meeting of Shareholders  
will be held: 

January 29, 2014, at 8:00 am PST

KOIN Center 
Conference Center Room 202 
222 SW Columbia Street 
Portland, OR 97201

PUBLIC INFORMATION

Financial analysts, stockbrokers, interested  
investors and others seeking additional  
information about the Company may contact:

Alexandra M. Deignan 
Vice President, Investor Relations

Schnitzer Steel Industries, Inc. 
(646) 278 9711 (tel) 
(503) 471 4722 (fax) 
ir@schn.com 
www.schnitzersteel.com

TRANSFER AGENT AND REGISTRAR

The transfer agent and registrar for  
Schnitzer Steel Industries, Inc. Class A 
common stock is:

Wells Fargo Bank, NA 
161 N. Concord Exchange 
South St. Paul, MN 55075-1139 
(800) 468 9716
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DiviDenD Payment

Dividends on the Company’s common  
stock in 2014 are expected to be paid  
during the months of March, June, August 
and December.

inDePenDent RegisteReD  
Public accountants

PwC 
Portland, OR 97201

FoRwaRD-looking statements

The information contained in this Annual  
Report should be read in conjunction with 
the ”Forward-Looking Statements,” “Risk 
Factors” and “Management’s Discussion  
and Analysis” sections in our most recent 
Annual Report on Form 10-K and Quarterly 
Report on Form 10-Q.

coRPoRate HeaDquaRteRs

Schnitzer Steel Industries, Inc. 
299 SW Clay Street, Suite 350 
Portland, OR 97201 
(503) 224 9900

stock tRaDing symbol

Schnitzer Steel’s common stock is traded  
on the NASDAQ Stock Market, Inc. under  
the symbol SCHN.
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